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Estate Planning
with Survivorship GIUL
Indexed Universal Life Insurance
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DISCLOSURES
These disclosures apply to this presentation in its entirety.

North American Company nor its agents give tax advice. Please advise your customers to consult with and rely on a qualified legal or tax advisor before entering into or 
paying additional premiums with respect to such arrangements.

The Uncapped S&P 500 option allows an unlimited return with no index cap rate, but applies an index participation rate less than 100% to the growth rate of the S&P 500.

Survivorship GIUL is issued on policy form series LS171 without the Waiver of Surrender Charge and policy form series LS171W with the Waiver of Surrender Charge. Survivor 
Premium Guarantee Rider is issued on form series LR460, Accelerated Benefit Endorsement for Chronic Illness and Terminal Illness is issued on form series LR463, Accelerated 
Benefit Endorsement for Terminal Illness is issued on form series LR464, Estate Preservation Rider is issued on form series LR461, and Survivorship Policy Split Exchange 
Endorsement is issued on form series LR462, by North American Company for Life and Health Insurance, Executive Office, Chicago, IL 60607. Product features, issue ages, 
endorsements or riders may not be available in all jurisdictions. Limitations or restrictions may apply.

Index Universal Life products are not an investment in the “market” or in the applicable index and are subject to all policy fees and charges normally associated with most universal 
life insurance.

“Standard & Poor’s®”, “S&P®”, “S&P MidCap 400®”, “S&P 500®”, “Standard & Poor’s 500®”, “Standard & Poor’s 400®”, “400” and “500” are trademarks of The McGraw-Hill 
Companies, Inc. and have been licensed for use by North American Company for Life and Health Insurance.

“Dow Jones” and “DOW JONES INDUSTRIAL AVERAGESM (DJIASM) COMPOSITE STOCK PRICE INDEX” are service marks of Dow Jones & Company, Inc. and have been 
licensed for use for certain purposes by North American Company for Life and Health Insurance. 

The Dow Jones EURO STOXX 50® is the intellectual property of (including registered trademarks) Stoxx Limited, Zurich, Switzerland and/or Dow Jones & Company, Inc., a 
Delaware corporation, New York, USA, (the “Licensors”), which is used under license. The securities based on the Index are in no way sponsored, endorsed, sold or promoted by the 
Licensors and neither of the Licensors shall have any liability with respect thereto.

The NASDAQ-100®, NASDAQ-100 INDEX® and NASDAQ® are registered marks of the NASDAQ Stock Market Inc. (which with its affiliates are the “Corporations”) and are 
licensed for use by North American Company for Life and Health Insurance. These products have not been passed on by the Corporations as to their legality or suitability. These 
products are not issued, endorsed, sold or promoted by the Corporations. THE CORPORATIONS MAKE NO WARRANTIES AND BEAR NO LIABILITY WITH RESPECT TO 
THIS PRODUCT. THIS INDEX DOES NOT INCLUDE DIVIDENDS PAID BY THE UNDERLYING COMPANIES.

Russell 2000® Index is a trademark of Frank Russell Company and has been licensed for use by North American Company for Life and Health Insurance.

Survivorship GIUL indexed universal life product is not sponsored, endorsed, sold or promoted by the S&P 500®, S&P MidCap 400®, DJIASM, Dow Jones EURO STOXX 50®, 
NASDAQ-100® and Russell 2000®, and they make no representation regarding the advisability of purchasing this contract or investing in these products.

Surrender charges vary by product, issue age, sex, underwriting class, and  policy year. Withdrawals or surrenders made during a Surrender Charge period will be subject to surrender 
charges and may reduce the ultimate death benefit and cash value. 

Please refer to the Survivorship GIUL marketing guide PR-1435 and the Builder IUL series marketing guide PR-1275. 
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Who Needs to be Concerned with 
Estate Planning?

• Wealthy and those of moderate wealth
• People seeking to cover estate taxes
• Closely held business owners
• Parents seeking equitable and sizable estate 

distribution
• Those seeking to leave a bequest to charity or 

children
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Estate Planning Goals
• Provide sufficient estate liquidity & preserve the 

value of the estate from taxes
• Plan for orderly disposition of a business interest
• Make specific bequests
• Maximize amount to heirs
• Balance estate
• Provide for children/grandchildren
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Survivorship Life Insurance

• Pays death benefit at 2nd death of two 
insureds

• Provides leverage of premium dollars into 
larger death benefit

• Transfers assets efficiently
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Case Studies

• Estate taxes
• Estate balancing
• Legacy building
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Estate Taxes Case Study

• Don and Doris are each age 65.
• They have an estate worth $5 million and 

expect it to grow slightly.
• They live in a state with a $1 million 

exemption. 
• They want to plan on federal exemption of 

$3.5million and assume federal tax rate of 
45% and state of 10%.
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Don & Doris Calculations
(as they identified with help of their financial advisors)

Without combining individual exemptions:
• Federal need: $675,000 

($5,000,000 - $3,500,000) x 45%

• State need: $400,000
($5,000,000 - $1,000,000) x 10%

Total current need: $1,075,000
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Don & Doris Calculations
(as they identified with help of their financial advisors)

Combine individual exemptions via A/B trust:
• Federal need: $0 

($5,000,000 - $7,000,000) x 45%

• State need: $300,000
($5,000,000 - $2,000,000) x 10%

Total current need: $300,000
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Considerations

• Ownership
– If policy is owned by insured, $300,000 death benefit is included 

in the estate, raising the amount needed to $333,333 to cover state 
death tax at an additional premium cost of over $500/year!

– Irrevocable Life Insurance Trust may be a solution.
– Policy may be owned by child or outside owner.

• Growth in estate
– If an estate grows at a rate faster than federal and/or state 

exemptions, needs could change.

• Change in federal or state tax rates
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Solution

• Don & Doris decide:
– To purchase a Survivorship GIUL indexed universal 

life insurance policy to cover their estate tax needs
– To set up appropriate trust work including A/B trust to 

cover multiple exemptions and ILIT.
– Though the need has been identified as $300,000, the 

agent shows another illustration of $500,000 to cover 
potential estate growth and possible tax rate changes.

• Easier to reduce than increase death benefit in future.
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$300,000 DB

$4,592.12/yr

$500,000 DB

$7,607.62/yr

The information presented is hypothetical and not intended to project or predict investment results. Illustrations are not 
complete unless all pages are included. Illustrations assume 65male standard non tobacco and 65 female standard non 
tobacco. Solved for premium to guarantee to age 120.
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Estate Balancing Case Study

• Robert and Jackie are each 60 years old.
• They have a family farm that accounts for 

$2,000,000 of their $3,000,000 net worth.
• They have 3 children (Mark, Lynn, and 

David) though only Mark has any interest in 
continuing to operate the farm.

• The goal is to treat the children equally.
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Options

• Farm is sold for cash
– Doesn’t meet Mark’s desire to continue farming or the parents’ to 

wished to see the farm remain in family

• Each child inherits 1/3 of the farm
– Mark doesn’t have complete control
– Lynn and David may desire cash more than partial ownership

• Mark takes a loan to buy out the siblings’ shares
– May not qualify for loan amount
– Interest rates may not be attractive when needed
– May place a large burden on Mark requiring partial liquidation



15
PR-1467 1/10     FOR AGENT USE ONLY. NOT TO BE USED FOR CONSUMER SOLICITATION PURPOSES.

Survivorship GIUL

• $3,000,000 survivor life insurance policy.
• Each heir receives equal value.

– Mark receives $2,000,000 farm and equipment
– Lynn and David receive $2,000,000 each (from combination 

$3,000,000 life policy and $1,000,000 other assets)

• Life policy can be put into a trust to avoid estate 
tax concerns (or larger amount can be purchased to cover 
estate taxes and avoid liquidation of assets).
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The information presented is hypothetical and not intended to project or predict investment results. Illustrations are not 
complete unless all pages are included. Illustrations assume 60male preferred non tobacco and 65 female preferred non 
tobacco.  Solved for premium to guarantee to age 120.
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Legacy Building Case Study

• Don and Karen are 55 years old and in good 
health.

• They seek to grow a legacy for their two 
children (Chad and Katie).

• Open to funding options that would enable 
them to generate a $1,000,000 benefit.
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Funding options

• Lump sum = $154,944.55
• Short pay (15 years) = $11,209.91
• Lifetime pay = $6,562.11
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Short pay
• Reasonable 

premium payment 
period

• Cash value growth 
potential

• Leveraged death 
benefit

The information presented is hypothetical and not intended to project or predict investment results. Illustrations are 
not complete unless all pages are included. Illustrations are not complete unless all pages are included. 
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Great Potential
Returns
• Leveraged death 

benefit

• Cash surrender 
value potential

The information presented is hypothetical and not intended to project or predict investment results. Illustrations are 
not complete unless all pages are included. Illustrations are not complete unless all pages are included. 
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Survivorship GIUL

• Indexed UL design 
• Optional guaranteed death benefit*

• No charges or premiums after younger 
insured reaches age 100 

• Three death benefit options

* Subject to premium payment requirements.
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Survivorship GIUL

• Interest rate bonus
– 0.50% years 11-20
– 0.75% years 21+
– Conditionally guaranteed on fixed account*

– Guaranteed on index account

• $200,000 minimum face amount
• 3-year commission chargeback
• Death benefit band 2 at $1,000,000 or more**

* Interest Bonus may be earned when we declare a current interest rate that exceeds the guaranteed interest rate.  Interest 
Bonus percentages are not guaranteed and subject to change.
** Limited only by underwriting considerations.
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Survivorship GIUL Riders
• Survivor Premium Guarantee Rider

– Adjustable guaranteed death benefit* design (Dial-a-Guarantee)
– Not available with the Return of Premium Death Benefit Option or the 

Waiver of Surrender Charge Option

• Waiver of Surrender Charge Option
– No table shaving

• Accelerated benefit after 1st death for terminal illness
• Accelerated benefit after 1st death for chronic illness
• Automatic Distribution Option
• Estate Preservation Rider
• Survivorship Policy Split Exchange Endorsement

* Subject to premium payment requirements.
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Index Options

√
Multi-index (S&P 500®, DJ 
EURO STOXX 50®, Russell 
2000®)

√DJ EURO STOXX50®

√√S&P Midcap 400®

√√Russell 2000®

√Uncapped S&P 500®

√NASDAQ-100®

√√DJIAsm

√√√S&P 500®

Monthly point 
to point

Daily AveragingPoint to PointIndex Option
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Control and Flexibility
• Annual index selections 
• Daily index sweeps*

• No funds required in the fixed account
• Options to access funds

– Withdrawals (beginning 1st year)
– Variable loans (beginning 2nd year)
– Fixed loans (beginning 1st year)
– Net zero cost loans (up to full loan value) (beginning 6th year)**

• Transfer between loan types without cash payoff 
required

*  Premium allocated to index bucket on trading day, upon receipt.
** Zero net cost loans are available after five policy years where loans are charged and 
credited at 3.0% for a net zero cost.
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Direct Access to Help You With Sales!
Sales Development:  1-800-800-3656, ext.10411 or 
salessupport@nacolah.com for help with:
– Product specifications and selection
– Case design
– Sales concepts
– Web Site
– Software

7:30 am to 5:00 pm (CST) Monday – Thursday
7:30 am to 12:30 pm (CST) Friday


